Why the NB Minerals Commodity Transaction
Procedure Works

NB Minerals Pty Ltd has designed its commaodity transaction procedure to
minimise risk, ensure transparency, and protect both buyers and suppliers
throughout the trading process. In global commodity markets, transactions often
involve multiple parties across different jurisdictions, making struetdre and
verification essential. Our procedure introduces a clear steplbyHBstep framework
that ensures every transaction progresses throughlogical stages before any
contractual commitments or financial instruments are issued.

The first key strength of the prQQedure is verification. Before suppliers are
approached or commercial terms are negotiated, the buyer must first submit a
formal inquiry and undergo a verification process. This ensures that only legitimate
companies with real purchasing capability enter the transaction process. By
confirming company registration, authorised representatives, and financial
capability early in the process, NB Minerals significantly reduces the risk of
timeMwasting negotiéi‘;ionsf o’rﬁauduleﬁtﬂquiries.
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The second strength of the prched)dre is structured supplier engagement. Once
buyer requirementsare conflrmed NB Minerals.approaches qualified suppliers
within its established nehNork hese supphersi}p&cally include mining companies,
authorised dlstrlbutors and commodlty roducers who have the operational
capacity to fulfil the buyer/s requirements: Matching verified buyers with capable
suppliers ensures that the transaction begins with realistic expectations and
credible countérpartl \ ’ n

Another imgiort t feature of;the procedure is the"use of clearly defined
commercial offers. Before a transaction moves forward, the supplier’s proposed
terms—ingluding specifications, pricing structure, delivery conditions, and payment
mechaniSms—are presented to the buyer for review. This stage allows both
parties to fully‘'understand the commiercial framework before entering into formal
agreements. By ensuring transparency at this stage, misunderstandings and
disputes are significantly reduced.




The procedure also introduces a formal commitment stage through the Letter of
Intent or expression of purchase. This document confirms the buyer’s intention to
proceed and allows negotiations to move toward the drafting of a Sales and
Purchase Agreement (SPA). The SPA then becomes the legally binding contract
that defines obligations for both parties, including product specifications, delivery
schedules, inspection requirements, and payment terms.

Financial security is another critical component of the NB Minerals procedure.
Following contract execution, the buyer establishes the agreed financial
instrument—commonly a Letter of Credit or s’imilarybanking instrument. This
ensures that the supplier has financial ass;uran‘ce/before preparing shipment, while
the buyer is protected by the contractual delivery conditions defined in the
agreement. ' / i

The final stages of the procedure involve independent inspection, shipment
preparation, and delivery. Independent inspection companies may verify quality
and quantity prior to loading; ensuring the commodity meets the agreed
specifications. Only once theSe\cgn’ditions are satisfied does shipment proceed to
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When each step of thisﬁcfced/ufe isfollowed correctly, the process ereates
multiple layers of protection and verification. Every stage serves a purpose:
confirming legitimacy, establishing'commercial clarity, securing:financial
commitment, an’d verifying product quality. For this,reason;.the.NB Minerals
transaction procedure provyés a highly reliable and structured pathway for
completing in:;?rnationallc‘:,ommodity tra‘n&actions suceessfully.
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